
Affirmations for Dial Day 
 
I am a rainmaker. Today I prosper myself, my company, my clients, my community and my 
family. I am grateful for work that prospers myself and others. 
 
Through my energy and strength, I give energy and strength to others on my team. 
 
When I give energy and strength, I receive energy and strength in return. 
 
I give my energy and strength with enthusiasm and a free heart. 
 
I make the world a better place, one dial at a time. 
 
I am proud of my personal discipline, determination and diligence. 
 
My profession, sales, is the bedrock of free enterprise. I create jobs. 
 
 I stimulate the economy. My voice, both literally and figuratively, is the instrument of 
commerce, the music of business and part of the symphony of the free enterprise system. 
 
Cold calling is my superpower. Dialing is my superpower. Today I give my all. 
 
More and more each day, I become comfortable with being uncomfortable. 
 
I believe in the power of one.  
 
One dial, one connection, one appointment, one sale can change 
 
not only my own life for the better, but the lives of people I don’t even know. 
 
I believe in the power of one.  I am the power of one. 
 
 I believe in the power of me. 
 
I devote myself today to honing my skills. 
 
When I receive a no, I recognize that the prospect is merely saying no to 
 
my proposal and not rejecting me personally. Each no brings me closer to a yes. 
 
I am grateful to have mastered the skill of cold calling 
 
because it helps me in so many other aspects of life. 



  
 
Today I optimize my dial time.  I focus on improving my pace and efficiency. 
 
I am an efficient and effective cold caller.  I am well pleased with my consistency. 
  
 
I am an effective, persuasive and excellent communicator. 
 
 
Whenever I need to improvise and think on my feet, the right words flow easily to me and 
through me. 
 
 
I am the master of tone and verbal dexterity. 
 
I convey my value proposition effortlessly and well. 
 
 
The market I call today is awash with opportunity. Each dial brings me closer to opportunity. 
 
I rely on discipline and dedicate myself to hard work yet remain open to receive miracles, 
inspiration, new ideas and the good that is surely flowing to me. 
 
 
I am grateful to have such an abundance of work. 
 
 
I am naturally talented at cold calling and dialing leads. 
 
I am highly skilled at reaching business owners and top executives. 
 
 
I embrace my cold calling reluctance as an opportunity for personal growth. 
 
I feel call reluctance and make the call anyway. All is well. 


